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Managing your personal �nances can, at times, seem to be an overwhelming process. And

why shouldn’t it be? You've spent years accumulating assets based on your skills and

experience in your area of expertise, which probably was not in the �eld of personal money

management. At Heritage Financial Planning, we understand that you are not an expert in

�nance.

Fortunately, we are . While you've been honing your skills and knowledge in your chosen

area, we have been building ours in the area of how to be excellent stewards for your money.

We believe a quality �nancial planning �rm is one where you can put your money in our

hands and go on with your life, con�dent in the fact that we're taking care of your assets .

WHAT SETS US APART

Several factors set us apart from other �nancial planning �rms. For one, we are actual

�duciaries, not just salespeople masquerading as money experts. As �duciaries, we have a

legal obligation to put our clients’ best interests �rst. This works out just �ne for us — but it

might make you wonder what the �nancial planning �rms that haven’t been willing or able to

become �duciaries are up to.

Any �nancial advisor you work with at Heritage Financial Planning will be independent,

meaning they're not beholden to any product from any company, nor are they required to

try to get you to invest more or more widely than you are prepared to. They also don't have

to keep you on the phone for X amount of hours. Our only goal is to help you determine

what is in your best interest, then guide you down that path. Our only obligation is to you.

Another crucial feature of Heritage Financial Planning is that we are a fee-only advisor.

Unlike other planners who always start their work “on-the-clock,” we �nd that a fee-only

approach is more bene�cial to creating open dialogue and fostering a long-term relationship

with our clients, allowing us to take care of you to the absolute best of our ability.

MONEY MANAGEMENT AND PEACE OF MIND IN
DALLAS AND ATLANTA WITH HERITAGE FINANCIAL
PLANNING

To us, the whole reason you look for asset management, retirement planning advice and

other services related to your money is for peace of mind. You want to know your money is

where it should be, so you can go on enjoying your life. If that sounds like you, and you're

seeking personal �nancial management in Atlanta, Dallas or surrounding areas like

Grapevine, Fort Worth, Plano, Frisco, Colleyville and Southlake, then get in touch with

Heritage Financial Planning today.

TRUST
No sales. No commissions. Period.  If

you seek a fee-only �nancial planner

in Dallas/Fort Worth or a fee-only

�nancial advisor in Atlanta who is

making recommendations based on

your needs and not what

commission we can make, then you

owe it to yourself to give us a call.
READ MORE

{HTTPS://WWW.HERITAGEFINANCIALPLANNING.COM/P/THE-
HERITAGE-

DIFFERENCE}

KNOWLEDGE
Competence begins with extensive

knowledge. Our �nancial advisors

have completed rigorous

coursework in all aspects of �nancial

planning and have successfully

achieved some of the most

respected and dif�cult professional

designations in the industry.
READ MORE

{HTTPS://WWW.HERITAGEFINANCIALPLANNING.COM/P/THE-
HERITAGE-

DIFFERENCE}

EXPERIENCE
With decades of experience, the

team at Heritage Financial Planning

has expertise working with clients

from all backgrounds including

executives, government leaders,

physicians, attorneys, trust

bene�ciaries, entrepreneurs and

those that go to work every day in

their career of choice. 
READ MORE

{HTTPS://WWW.HERITAGEFINANCIALP
HERITAGE-

DIFFERENCE}
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We look forward to hearing from you and helping you with your individual �nancial

management needs. We offer a free initial consultation and have a wide range of services to

suit your goals. To get started, please contact us now

{https://www.heritage�nancialplanning.com/contact}.

1. 

2. 

The CFP®certi�cation is a voluntary certi�cation; no federal or state law or regulation requires �nancial planners to

hold CFP® It is recognized in the United States and a number of other countries for its (1) high standard of

professional education; (2) stringent code of conduct and standards of practice; and (3) ethical requirements that

govern professional engagements with clients. Currently, more than 71,000 individuals have obtained

CFP® certi�cation in the United States.

Past performance is not indicative of future results.

 

The content is developed from sources believed to be

providing accurate information. The information in this

material is not intended as tax or legal advice. Please

consult legal or tax professionals for speci�c information

regarding your individual situation. Some of this material

was developed and produced by FMG Suite to provide

information on a topic that may be of interest. FMG Suite is

not af�liated with the named representative, broker -

dealer, state - or SEC - registered investment advisory �rm.

The opinions expressed and material provided are for

general information, and should not be considered a

solicitation for the purchase or sale of any security.

Copyright 2019 FMG Suite.

All written content on this site is for information purposes

only. Opinions expressed herein are solely those of 

Heritage Financial Planning. Material presented is believed

to be from reliable sources and we make no representations

as to its accuracy or completeness. All information and

ideas should be discussed in detail with your individual

advisor prior to implementation.

*Private Asset Management Magazine "Best Private Wealth Manager - Client

Service Firms Under $5 Billion" award winner is based on practice management,

growth, service, and evaluation followed by a vote by Private Asset Management

Magazine peer review panel and magazine executives.

*For a de�nition of the term "�duciary" refer to this outside link to the NAPFA

Fiduciary Oath {https://www.napfa.org/mission-and-�duciary-oath}

*Answers to additional questions may be found by following this link: FAQ

{https://www.heritage�nancialplanning.com/p/frequently-asked-questions}

CONTACT

10440 N Central Expressway

Suite 1120

Dallas, TX 75231

214-446-2100

400 Galleria Parkway

Suite 1500

Atlanta, GA 30339

404-496-8200

1111 South Main Street

Grapevine TX 76051

817-410-2500

Send an Email

{mailto:info@heritage�nancialplanning.co

m}

{https://www.facebook.com/pages/Heritage
-Financial-Planning/579791672104728}

 {https://twitter.com/HeritageFinPlan}
 {https://www.linkedin.com/pro�le/view?

id=315917635&locale=en_US&trk=tyah&tr
kInfo=tas%3Aheritage%20�n}
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