
WHAT WE DO

https://www.wateroak.com/


We manage ~$2 b illio n in assets  and  serve  as  an o utso urc ed  Chief  Investment Of f ic er f o r

ind ivid uals  and  f o und atio ns. We are  a  F ee-Only  wealth management f irm, and  theref o re  we d o

no t sell  c o mmissio ned  p ro d uc ts .

L E A R N  M O R E

WATEROAK AT A GLANCE

A s s e ts  Und e r M a na ge m e nt:  ~$2 b i l l io n

L o c a t io n:  H e a d q u a rte rs  in  W inte r  Pa rk , F L

C o m p e ns a t io n S tru c tu re :  F e e - Only

H u m a n C a p ita l :  13 f u l l- t im e  p ro f e s s io na ls

D e s igna t io ns / A d v a nc e d  D e gre e s  o f  S ta f f :  C FA , C F P® , C I PM , M B A

Ow ne rs hip :  100% e m p lo y e e  o w ne d

WHO WE ARE

Meet o ur team o f  exp erts

C FA , C ha rte re d  F ina nc ia l  A na ly s t

C F P® , C e rt i f ie d  F ina nc ia l  Pla nne r

C I PM , C e rt i f ic a te  in  I nv e s tm e nt  Pe rf o rm a nc e  M e a s u re m e nt

M B A , M a s te r  o f  B u s ine s s  A d m inis tra t io n

L E A R N  M O R E

HOW TO HIRE AN ADVISOR

L earn whic h q uestio ns are  mo st imp o rtant to  ask b ef o re  c ho o sing a  f inanc ial  ad viso r.

L E A R N  M O R E

ESSENTIAL PLANNING

We p ro vid e  f inanc ial  p lanning as  an ad d itio nal servic e  f o r

o ur wealth management c lients , d elivered  b y  exp erts .

L E A R N  M O R E

https://www.wateroak.com/what-we-do/
https://www.cfainstitute.org/programs/cfa
https://www.cfp.net/about-cfp-board/cfp-certification-the-standard-of-excellence
https://www.cfainstitute.org/programs/cipm
https://find-mba.com/what-is-an-mba
https://www.cfainstitute.org/programs/cfaprogram/Pages/index.aspx
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TOOLS FOR CLIENTS

D o  yo u kno w yo ur risk numb er?

We o f f er a  valuab le  To o l f o r Clients  that will  c alc ulate  a  p erso naliz ed  risk numb er f o r yo u.

L E A R N  M O R E

CLIENT EXPERIENCE

Exp ert f inanc ial  ad vic e  d elivered  with p erso naliz ed  servic e .

L E A R N  M O R E

QUANT+ PORTFOLIO SERIES™

A c ad emic  ad vanc es  o nc e  reserved  o nly  f o r the  largest p o rtf o lio s  in the  c o untry.

L E A R N  M O R E

Footer logo

145 Lin coln  Av e n ue , Ste .  A , Win te r

P a rk , FL 32789

P hon e :  407.567.2956  Toll Fre e :

844.928.3770

Em a il:  in f o@ wa te roa k .com

B ARRON'S  Top 100 (2018)

FINANCIAL T IMES 300  (2018)

FORB ES   Top 100  (2018)
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CONTACT  C L I E N T  L O G I N
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