
Contact me for help with retirement income planning.

Retirees face many risks.

Three BIG risks that can potentially devastate retirement security are:

01. What if I pick a bad year to retire?

02. Will my income keep pace with rising prices?

03. Will my income last my entire lifetime?

How to Plan for the risks.

Ferrigno Financial

 WATCH PRESENTATION

(//brokercheck.�nra.org/)

https://brokercheck.finra.org/


It's important to understand these risks and then think about ways you might try to plan
for them.

WATCH THE PRESENTATION BELOW.

The Income for Life Model® is an investment strategy with the objective of providing in�ation-adjusted income for
life. It provides you a personal plan for creating your retirement income.

Download Free Report

Planning for Three Big Risks™ in Retirement
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  Watch: How to Plan for "3 Big Risks" in Retirement

 86%
OF BOOMERS ARE WORRIED ABOUT THEIR RETIREMENTS

Retirement Income -
Americans' Top Financial Concern:

Source: The Gallup Organization

01. The Retirement Landscape





Only 14% of Boomers are con�dent that they will have a secure retirement.

Source: LIMRA, 09/23/13

Many factors make it challenging to plan for retirement income.

Historically low interest rates have slashed savers' interest income.

Individuals have been provided more control over how they save for retirement and create retirement income. But
according to actuarial consulting �rm, Milliman, they may "...not have the knowledge, expertise, or guidance to make
those decisions."

People are living longer. This creates the need to plan for a long retirement.







The outlook for in�ation is uncertain. Higher in�ation make prices increase, so retirees need more income to stay
even.

Ever-increasing health care costs make planning for retirement security a must.

Emotions impact investors' decision-making. People can easily lose their long-term focus at a time when
maintaining a long planning horizon is critical.









From 1994 - 2013 the S&P 500 grew by 9.22%* - The
average investor in equity mutual funds earned only
5.02%

From 1994 through 2013
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02. The Problem

Investors Fail To Match Markets

9.22%

5.02%



*Past performance does not guarantee future results. S&P 500 is an unmanaged index of 500 widely held stocks. Inclusion is for illustrative purposes only.
Keep in mind that individuals cannot invest directly in any index, and index performance does not include transaction costs or other fees, which will affect
actual investment performance. Individual investor's results will vary.

Source: DALBAR 2014 QAIB Study

What were the contributory factors?

Lack of Strategy

Individuals often chased performance and became integral players in momentum driven markets.

Lack of Patience

With the average mutual fund position held for just three years, investors did not give their investment decisions
su�cient time.

Source: DALBAR, 2012

Emotions

Many investors succumbed to emotionally-based decision making driven �rst by greed and then followed by fear.

03. The Plan

Helping you navigate your retirement journey.

Let's say you're preparing for a cross-country trip by car. Would you set out without �rst obtaining
a GPS or map to help guide your way? That's the way to think about retirement income. Without
the equivalent of a map, a formal, written plan, it's going to be harder to reach your destination.

A formal income plan should incorporate each of your sources of income. Social Security? Certainly. It's a key
issue. But it should also consider your retirement savings. And any pension bene�ts, annuities, or other income-
producing assets you may have. The income plan should take into account if you expect to keep working. If so, how
much will you expect to earn? And how will your earnings potentially impact your Social Security retirement income?



Achieving the dream of a secure, comfortable retirement is much easier when you plan your finances.

— Source: Social Security Administration

A major decision- when to claim Social Security retirement bene�ts- should be a key part of the plan. Will it be better
to use your savings as a bridge, enabling you to lock-in higher monthly bene�ts by waiting a few years? Or, would you
prefer to claim bene�ts as early as possible. As you begin your retirement journey, you'll have to answer a number of
key questions. Consider each in the context of having a formal, written plan for creating your retirement income.

04. The Challenge: A "Perfect Storm"

A "perfect storm" has emerged comprised of low interest rates, volatile stock markets and
unprecedented longevity.

These realities are sure to create stress for many retirees as they seek ways to make their retirement income last
as long as they do.

With fewer companies providing traditional pension plans, retirees are being forced to assume the investment risk
associated with their retirement assets. They have more control than ever before, but they also face more risks.

Widespread uncertainties about the future of Social Security continue to linger. Increasing budget de�cits and
general �nancial uncertainty only serve to create additional anxiety for retirees. In addition, interest rates are at
levels not seen since the Eisenhower administration. This has reduced the potential current income gained from
savings vehicles.

Many retirees are thus challenged to �nd ways to boost levels of current income without taking on undue risk. All of
these factors combine in a way that causes retirees to seek investment choices that offer safety but also provide
growth opportunities to meet their income needs today, and tomorrow.

Source: Annunity 2000 Mortality Table. Society of Acturies.



05. Allocating Retirement Assets

The Income for Life Model  places emphasis on both the present and future income
needs of retirees. It's central objective is to provide an in�ation-adjusted income for life.

One popular approach is to allocate your deposit to six "segments" that will hold invested assets ranging from very
conservative to aggressive. Segment one, the most conservative, receives the largest portion of your deposit - 28%.
Successive segments receive 26%, 20%, 13%, 7% and 6% (total, 100%).

The segments receiving the smallest amount of money are those which hold progressively more aggressive assets.
The more aggressive an investment, the more risk it is subject to. These segments will be held for the longest
period of time in order to achieve the best possible chance of excellent investing results.

®

Segment six is shown as a hedge against you living beyond twenty-�ve years from the date of inception. If that
segment meets its projected rate of return, it will hold su�cient assets to continue an income stream.

At your death, any remaining assets will pass to your bene�ciaries.

06. The Hybrid Time-Segmented Strategy

Adding an Income Floor - Downside protection is a
concern for many retirees. Hybrid Time-Segmentation™



(HTS) may appeal to Investors who crave a greater
degree of certainty in their income strategy.

HTS adds an "income �oor" under the segments. An income �oor is a source of retirement income that is both

predictable and expected to last a lifetime.

One popular approach is to purchase a ten-year, deferred income annuity that provides for a lifetime, guaranteed

income. In this way, beginning in year 11 an additional guaranteed income source will be added to the strategy.

Importantly, guarantees are based upon the issuing insurance company's claims-paying ability, as well as upon

compliance with product requirements. And purchasing an income annuity reduces the liquidity available in your

income strategy.

There is no assurance that any strategy will meet its investment objective.

Annuities are long-term investments that are for retirement purposes.

ROI Reliability of Income  Pro�ler®



Please answer the 34 questions that follow. Your scores will help me tailor a customized income
plan.

1. A Stable Income In�uence score.

About the ROI Reliability of Income  Pro�ler

Many retirees bene�t from an "income �oor", that's the portion of one's monthly
retirement income that is predictable. In planning for retirement income, retirees should
have these priorities in mind:

1. Determining the percentage of your monthly retirement income that should be predictable, and,

2. Quantifying your sensitivity to investment volatility.

3. Assessing your need for liquidity in the strategy, and,

4. Determining how important leaving a legacy fund is to you.

What factors in�uence the type of income strategy that's right for you? The ROI Reliability of Income Pro�ler  can
help determine this.

Many retirees �nd that their �nancial priorities shift away from traditional "ROI," Return-on-Investment in favor of a
different type of ROI- "Reliability of Income." With this in mind, the Pro�ler may help you better understand the
characteristics of the retirement income plan that is best for you. The Pro�ler assesses four areas that are
important.

®

©

1. The Stable Income In�uence measures your need for an income that is stable and predictable. (Remember that
annuities, which can add stable income to your strategy, are long-term investments that are for retirement income
purposes. Any guarantees provided are based upon the claims-paying ability of the issuing insurer, as well as upon
compliance with product requirements.)
2. The Risk Tolerance In�uence measures the level of investing risk you are comfortable in taking.

3. The Liquidity Need In�uence measures your need for liquidity in your income strategy.

4. The Legacy Desire In�uence measures your desire for a legacy to be left to family members or a charity.



2. A Risk Tolerance In�uence score.

3. A Liquidity Need In�uence score.

4. A Legacy Desire In�uence score.

LAUNCH ROI PROFILER (/IFLM2017/ADVISORS/RELIABILITY-OF-INCOME-PROFILE/INDEX.HTML)

Request Your Own Personalized Analysis of The Income for Life Model

Contact Information:

  

  

  

  

  

 (http://www.ferrigno�nancial.com/)

®

Ferrigno Financial

79 East Main St Washington, NY 10992

info@ferrigno�nancial.com

TEL: 845-496-5508

Fax: 845-496-3801

https://ff.incomeforlifemodel.com/iflm2017/advisors/reliability-of-income-profile/index.html
http://www.ferrignofinancial.com/


Amount of Retirement Savings:

Your Name

Email Address

Age

    

Phone

Under $100,000 

$100,000 - $250,000 

$250,000 - $500,000 

$500,000 - $750,000 

$750,000 - $1,000,000 

Over $1,000,000 

REQUEST

WEALTH2K, INC. DOES NOT PROVIDE INVESTMENT ADVICE.
The projections or other information generated by The Income for Life Model calculator related to total returns are hypothetical illustrations of mathematical
principles that do not predict or project the performance of an investment or investment strategy. The computations of future returns are based upon
assumed variables and inputs made directly by the user and does not guarantee future results. Moreover, the computations do not re�ect investment costs or
taxes, if any.

©Copyright 2005-2016 Wealth2k, Inc.



The Income for Life Model, Hybrid Time-Segmentation and ROI Reliability of Income are registered trademarks of Wealth2k, Inc. Three Big Risks, Constrained
Investor, What's My Income, What's Your Income? and Income Floor are trademarks of Wealth2k, Inc. Knowing Your Number is Not the Same as Knowing Your
Income is a service mark of Wealth2k, Inc.

Investing involves risk and you may incur a pro�t or a loss. There is no guarantee this model will perform as planned. If the model underperforms, the income
levels and assets could be signi�cantly reduced.

Purchase of an annuity contract through a quali�ed plan does not provide any additional tax-deferral bene�ts beyond those already provided through the plan.
If you are purchasing an annuity contract through a plan, you should consider purchasing it for its death bene�t, annuity options, and other non-tax-related
bene�ts.

Securities, Insurance, and Advisory Services offered through FSC, Member FINRA/ (http://www.�nra.org)SIPC (http://www.sipc.org) and Registered
Investment Advisor. Ferrigno Financial and FSC are separate and unrelated companies.

Financial Advisors may not be registered to provide securities and advisory services in all states.

Ferrigno Financial is not a�liated with Wealth2k.
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